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Hamilton Lane Private Assets Fund 
Q2 2021 Update
With Mike Ryan, Head of Product Development & Evergreen Portfolios

Private Assets Fund Today

Hello, and welcome to the quarterly update on the 
Hamilton Lane Private Assets Fund. This multi-
strategy structure for U.S. investors was launched in 
September 2020 with commitments from Hamilton 
Lane and a cornerstone institution, and has since 
grown in net asset value to $197 million.

While the fund has only been investing for 10 months, 
the portfolio is already diversified across managers, 
geographies, and sectors. In fact, we closed 10 
more private transactions just in the second quarter. 
Looking at the overall makeup of the portfolio, we are 
currently overweight our long term target allocation to 
secondaries, to North American investments, and to 
growth companies. These reflect some of the areas 
where we’ve seen the most attractive opportunities 
as well as where we have seen appreciation since our 
entry point. Investors subscribing into the fund today 
buy into this portfolio at its current fair market value.

Performance Drivers

So far, we’ve been pleased with the early 
performance. The fund sits at a cumulative net return 
of 19.4% for the first ten months through June 30. The 
second quarter had particularly strong performance, 
with the fund up 8.1%. While all investments are 
healthy and held at or above cost as of June 30,  

four in particular drove 65% of the gains for the 
quarter.

L Catterton Growth IV was a secondary investment 
we made early in the quarter with a clear valuation 
arbitrage advantage. This was a portfolio of growth 
assets primarily in the consumer technology space, 
with several high profile companies like Better 
Mortgage, Tonal, and Savage that had generally 
benefitted from remote-life COVID tailwinds.

Due to our familiarity with the assets across the 
broader Hamilton Lane platform, we were able 
to invest at a substantial discount to fair market 
value, and that discount was reflected in the Q2 
performance.

PharmaZell and Groupe CEP are two direct 
equity investments. We’ve had a longstanding 
relationship with the sponsor here, Bridgepoint, 
as a leading middle market investor in Western 
Europe. These businesses each focus on a specialty 
market. PhamaZell manufactures ingredients for 
phamaceuticals and is based in Germany. Group CEP 
is a French broker of specialty insurance products. 
We like the GP’s experience in these sectors and 
geographies. Since our investment six months ago, 
the two companies have been marked up by an 
average of 14% due to a combination of higher cash 
flow and higher comparable company values.
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And finally, Bright Health is a direct equity investment 
we made as the first position in the portfolio last 
year, and was the largest performance driver for the 
quarter, so let’s take a deeper dive into that one.

All other investments are held at or above cost, gross 
of transaction fees and expenses. 

Case Study: Bright Health

Bright Health has two core components. It is a 
managed care organization — which basically means 
they sell health insurance directly to U.S. families and 
medicare participants — and a care delivery model. In 
other words they partner with or even buy physician 
practices and other healthcare providers, and they 
can drive patient volumes from their insured base into 
their captive provider network. And this hybrid model 
can lead to efficiencies and better patient care.

Bright Health was formed in 2016, and one of its 
earliest and largest investors is NEA, a venture and 
growth GP and a close relationship of Hamilton 
Lane for over a decade. At first the company took 
this strategy — sell insurance policies; partner with a 
provider network; and drive patient volumes to their 
network — and then raised enough capital to execute 
it in a few select metro areas around the U.S. In 
doing so they proved the thesis and iterated to make 
ongoing improvements. They then raised subsequent 
rounds of equity to expand to other regions of the 
country.

We were introduced to the company last year by 
NEA. At the time the company had about $1 billion 
in revenue, but was only active in 13 states, and they 
were raising a round of growth capital to expand in 
other markets across the U.S. 

We underwrote a four-year hold period for this 
investment, but the business growth ran ahead 
of plan, and the listed equity markets have been 
particularly receptive to high growth companies like 
Bright Health. In June, the company successfully 
completed an IPO on the NYSE. Now as is typical, we 
and the other private investors didn’t sell in the IPO, 
and we expect to hold the position at least through 
the six-month lockup period. The stock price will 
move around on a month-to-month basis, but at the 
end of Q2, the public stock is valued at 2.5x the fund’s 
cost 9 months into our investment.

All in all, in Bright Health we have a high growth 
company, we got access through our GP relationship 
with NEA, the company has run ahead of plan and 
listed ahead of schedule. It’s a good complement to 
the diversified portfolio we have built in the Private 
Assets Fund.
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IMPORTANT DISCLOSURES 

This presentation has been prepared solely for informational purposes 
and contains confidential and proprietary information, the disclosure of 
which could be harmful to Hamilton Lane. Accordingly, the recipients 
of this presentation are requested to maintain the confidentiality of 
the information contained herein. This presentation may not be copied 
or distributed, in whole or in part, without the prior written consent of 
Hamilton Lane.

The information contained in this presentation may include for-
ward-looking statements regarding returns, performance, opinions, the 
fund presented or its portfolio companies, or other events contained 
herein. Forward-looking statements include a number of risks, uncer-
tainties and other factors beyond our control, or the control of the fund 
or the portfolio companies, which may result in material differences in 
actual results, performance or other expectations. The opinions, esti-
mates and analyses reflect our current judgment, which may change in 
the future.

All opinions, estimates and forecasts of future performance or other 
events contained herein are based on information available to Hamil-
ton Lane as of the date of this presentation and are subject to change. 
Past performance of the investments described herein is not indicative 
of future results. In addition, nothing contained herein shall be deemed 
to be a prediction of future performance. The information included in 
this presentation has not been reviewed or audited by independent 
public accountants. Certain information included herein has been 
obtained from sources that Hamilton Lane believes to be reliable, but 
the accuracy of such information cannot be guaranteed.

This presentation is not an offer to sell, or a solicitation of any offer to 
buy, any security or to enter into any agreement with Hamilton Lane or 
any of its affiliates. Any such offering will be made only at your request. 
We do not intend that any public offering will be made by us at any 
time with respect to any potential transaction discussed in this presen-
tation. Any offering or potential transaction will be made pursuant to 
separate documentation negotiated between us, which will supersede 
entirely the information contained herein.

Certain of the performance results included herein do not reflect the 
deduction of any applicable advisory or management fees, since 
it is not possible to allocate such fees accurately in a vintage year 
presentation or in a composite measured at different points in time. A 
client’s rate of return will be reduced by any applicable advisory or man-
agement fees, carried interest and any expenses incurred. Hamilton 
Lane’s fees are described in Part 2 of our Form ADV, a copy of which is 
available upon request.

The following hypothetical example illustrates the effect of fees on 
earned returns for both separate accounts and fund-of-funds invest-
ment vehicles. The example is solely for illustration purposes and is 
not intended as a guarantee or prediction of the actual returns that 
would be earned by similar investment vehicles having comparable 
features. The example is as follows: The hypothetical separate account 
or fund-of-funds consisted of $100 million in commitments with a fee 
structure of 1.0% on committed capital during the first four years of the 
term of the investment and then declining by 10% per year thereafter 
for the 12-year life of the account. The commitments were made during 
the first three years in relatively equal increments and the assump-
tion of returns was based on cash flow assumptions derived from a 
historical database of actual private equity cash flows. Hamilton Lane 
modeled the impact of fees on four different return streams over a 
12-year time period. In these examples, the effect of the fees reduced 
returns by approximately 2%. This does not include performance fees, 
since the performance of the account would determine the effect such 
fees would have on returns. Expenses also vary based on the particular 
investment vehicle and, therefore, were not included in this hypothet-
ical example. Both performance fees and expenses would further 
decrease the return.

Any tables, graphs or charts relating to past performance included in 
this presentation are intended only to illustrate the performance of the 
indices, composites, specific accounts or funds referred to for the his-
torical periods shown. Such tables, graphs and charts are not intended 
to predict future performance and should not be used as the basis for 
an investment decision.

The information herein is not intended to provide, and should not be 
relied upon for, accounting, legal or tax advice, or investment recom-
mendations. You should consult your accounting, legal, tax or other 
advisors about the matters discussed herein.

The calculations contained in this document are made by Hamilton 
Lane based on information provided by the general partner (e.g. cash 
flows and valuations), and have not been prepared, reviewed or ap-
proved by the general partners.
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