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FIRMS & FUNDS

Hamilton Lane takes aim at retail investors
The $757bn alternative assets manager was a first mover in what is now becoming a crowded 
market.

What used to be elusive to the 
Main Street investor is now 
becoming commonplace, as 

more and more private equity firms are 
making plays to attract retail investors.

Hamilton Lane is among those 
targeting the niche retail market. In 
fact, the $757 billion alternative assets 
manager was a first mover, Steve 
Brennan, Hamilton Lane’s head of private 
wealth solutions, told Buyouts.

“It is clear that there is a huge 
opportunity for additional capital to be 
allocated by individual investors into 
the private markets and we are an early 
entrant in the space,” Brennan said. “We 
feel like that has given us an advantage.”

Hamilton Lane takes aim at retail 
investors with two evergreen products: 
the Global Private Assets Fund for non-
US investors and the Private Assets Fund 
for those based in the US. Each is made 
up of a blend of direct private equity 
investments, private credit investments 
and secondaries.

The platform launched just over two 
years ago and is already up to $1.6 billion 
assets under management. The funds’ 
performance thus far is strong – as of 
September 30, the US fund is returning 
21.07 percent since inception and 14.19 
percent year-to-date.* The global fund is 
returning 16.59 percent since inception 
and 13.57 percent year-to-date.

Retail investors have long been 
touted as underserved in private markets, 

especially as compared with institutions. 
Today, however, as PE giants like 
Apollo, Blackstone and KKR create new 
retail-oriented capabilities, the space is 
beginning to look a bit crowded.

Hamilton Lane, Brennan said, is 
not worried about the pressures of 
competition, arguing that current 
penetration of the retail market 
represents only a fraction of the total 
opportunity set.

“We believe it is very much still an 
underserved segment of the market, and 
the opportunity set is huge,” Brennan 
said. Compared to institutions, he said, 
which tend to allocate 5 percent to 30 
percent of assets to PE “the individual 
investor space has not even dipped a toe 
in the water as far as exposure goes.”

To add to this point, Brennan cited a 
2021 wealth and asset management report 
from Morgan Stanley and Oliver Wyman. 
It projects additional high-net-worth 
allocations to private market investments 
will represent about $1.5 trillion of assets 
by 2025.

A walk down Main Street
Enabling private-market access to 
institutions has made up the vast majority 
of Hamilton Lane’s business over its 
30-year history. The firm is now building 
out a dedicated global team and tailored 
products to do the same for Main Street 
investors.

“We wanted to take our institutional 

PE deal flow and make that available 
to individual investors in a structure 
that makes sense for them,” Brennan 
said. This approach, he added, would 
help these investors avoid some of the 
traditional hurdles faced by them when 
trying to access private markets.

For example, an institution wanting 
to invest in PE can start at $5 million 
and up, an amount that is impractical 
for many retail investors. To invest in 
Hamilton Lane’s evergreen platform, 
exact minimums depend on the 
geography but in the US the minimum is 
$50,000. Outside the US, the minimums 
vary.

Other advantages of Hamilton Lane’s 
model include being fully deployed at 
the outset of investment, versus making 
capital calls throughout the life of an 
investment period, Brennan said. The 
firm also intends to help retail investors 
achieve limited liquidity** and give them 
the benefit of simplified tax reporting, 
“including a 1099 instead of a K-1.”

Hamilton Lane also provides 
education so that individual investors 
and their advisers can “better understand 
private markets,” Brennan said. “This 
educational component, in addition to 
strong performance and returns so far, 
helped fuel our early growth.”

Brennan joined Hamilton Lane in 
2002. Before, he held client service 
focused positions at Goldman Sachs and 
BNY Mellon. n
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*Returns shown less than one year are cumulative. Returns shown over one year 

are annualized. Returns shown net of all fees and expenses. Past performance 

is not a guarantee of future returns. Class I shares were offered as of January 4, 

2021. The Share Class performance for periods prior to January 4, 2021 reflects 

the performance of the Evergreen Private Fund L.P. with an inception date of 

September 1, 2020. 

** The PAF Fund is considered illiquid investment and is not suitable for all 

investors. No Shareholder will have the right to require the Fund to redeem 

its Shares. The Fund from time to time intends to offer to repurchase Shares 

pursuant to written tenders by the Shareholders. The Adviser anticipates 

recommending to the Board that, under normal market circumstances, the Fund 

conduct repurchase offers of no more than 5% of the Fund’s net assets generally 

quarterly. Any repurchases of Shares will be made at such times and on such 

terms as may be determined by the Board from time to time in its sole discretion.

Investors should carefully consider the investment objectives, risks, charges 

and expenses of the Fund before investing. You should consider the Private 

Assets Fund’s investment objectives, risks, charges, and expenses carefully 

before investing. For a prospectus that contains this and other information 

about the Fund, call 1 (888) 882-8212. Please read the prospectus carefully 

before investing. Investing in the Fund involves risk including loss of 

principal.

An investment in the Fund is generally subject to market risk, including the loss 

of the entire principal amount invested. An investment in the Fund represents an 

indirect investment in the securities owned by the Fund. Shares are appropriate 

only for those investors who can tolerate a high degree of risk and do not 

require a liquid investment and for whom an investment in the Fund does not 

constitute a complete investment program.

Some of the principal risks of the Fund include limited operating history, limited 

liquidity, restricted and illiquid investments, non-diversification, and valuations 

subject to adjustments. The Fund may engage in the use of leverage, hedging, 

and other speculative investment practices that may accelerate losses.

The Fund operates as a non-diversified, closed-end management investment 

company under the Investment Company Act of 1940, as amended.

The Fund may also elect to repurchase less than the full amount that a 

Shareholder requests to be repurchased. In determining whether the Fund 

should offer to repurchase Shares from Shareholders of the Fund pursuant 

to repurchase requests, the Board may consider, among other things, the 

recommendation of the Adviser as well as a variety of other operational, 

business and economic factors.

The Fund has limited operating history and the shares have no history of public 

trading and it is not anticipated that a secondary market for Shares will develop. 

We do not expect a secondary market in the shares to develop.

Hamilton Lane Advisors LLC is the Advisor to the Hamilton Lane Private Asset 

Fund. UMB Distribution Services, LLC and Hamilton Lane are unaffiliated.

Hamilton Lane Private Asset Fund is distributed by UMB Distribution Services, 

LLC, 235 W Galena Street, Milwaukee, WI 53212-3948


